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Hans Sotheby was the next new partner in the house.
He was a Bengal civil servant, and at the time First
Assistant to the Eesident. From feelings of personal re-
gard, Mr. William Palmer gave Sotheby a small share for
a contribution of half a lakh of rupees, which Sotheby
borrowed by Palmer's influence through Bunketty Doss,
the native partner.

Charles Lambe was the last partner. He was a surgeon
in the Nizam's army, and from that circumstance was act-
ing in attendance upon Sir Charles Metcalfe, the Besident,
when Dr. Currie was away.

Upon the negotiation of the sixty-lakh loan with the
Nizam's government, Mr. W. Palmar asked MX. Sotheby
to retire from the house, in consequence of his official
connection with the Besidency, giving him a bonus of
Us. 50,000, besides returning the contribution of that
amount he had made upon joining the firm. Immediately
after Dr. Currie retired with a fortune that he had ac-
quired, yielding 3000Z. sterling a year. The remaining
partners continued in the house until its failure.

Messrs. William Palmer and Company were the first Nature of
merchants at Hyderabad who pressed commercial enter- busmess*
prise with any vigour or carried it to any important re-
sult. They proved by experiment the practicability of
navigating the Godavery 400 miles through the interior,
and thus conveying at once by water to the sea-coast both
the cotton of Berar, which had before been carried by
land to Mirzapore, and the produce of the teak forests of
Karngear and Palooncha, which had hitherto been inac-
cessible to Europeans. They also applied themselves to
the introduction of British manufactures into the Nizam's
country, and succeeded in promoting their consumption
to an extent which was scarcely expected. Through this
firm the houses of many of the principal natives were